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There are a number of effective things you can do to get your listings sold without the financial commitment of extensive marketing. Are you willing to 
change what you are doing with the result being more deals and more profit? If the answer is yes, you can use any of the following to get your listings 
sold quicker with no marketing expenses at all.

TAKE A  
SALEABLE LISTING.  

This is your product.

PRICE AND MOTIVATION 
ARE KEY FACTORS.  

Prequalify in depth not only for the  
prospect’s motivation to sell, but also the 

price they want to list for.

TELL THE SELLER  
THE TRUTH.  

Remember, truth is the  
discovery of reality.

USE PROVEN  
DIALOGUES.  

“We are not going to list your home at a 
list price … we are going to list it at a sale 
price that is going to cause it to sell. That 

makes sense, doesn’t it?”

The more efficient you are in what you say 
and do the less money you have to spend 
promoting yourself. It is time to make some 
important decisions in your business. Do 
you want this to be a real business? If 
the answer is yes, then you must make 
business decisions versus emotional or 
ego-based decisions. Remember, there is 
an alternative to all the spending and it is 
called … good business.

MONITOR YOUR MARKET 
ON A MONTHLY BASIS.  

Find out what is selling, what is not and 
any trends that are taking place. Report 
these findings to the seller as a way of 

affecting price.

START A PROSPECTING 
PROGRAM IMMEDIATELY.

USE THE  
MLS STATISTICS.  

Help the seller’s awareness of market 
conditions and price. 

TAKE MORE LISTINGS  
BECAUSE OF  

YOUR SUCCESS.  
It is amazing how a For Sale and a  
Sold sign can be a motivating factor  

in someone’s life.

GET IT SOLD. 
If you have a listing for six months that 

does not sell, it is almost always because 
of the price. Learn the sales skills to  

price it right.

TELL THE WORLD  
THAT YOU DID IT.  

Tell people what happened to your listing 
and how you made it happen. 


